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[HIT MY NUMBER, NOW WHAT?

When Financial Progress Creates New Questions

For most successful professionals, the financial plan is clear for several years: earn well, save consistently, invest thoughtfully and
keep moving forward. That approach creates discipline and direction during the years when the priority is building wealth. But
eventually, many people reach a point where that plan is no longer enough:

e Sometimes that point comes from a specific milestone: you may have had a number in mind for years, and now you are at
or near that number.

e (Qther times, the change can surprise you: compensation increases, partnership income becomes more meaningful, equity
or deferred compensation comes into focus, or RSUs and investment accounts have grown to a level that make you feel
differently than before.

You feel differently because your circumstance is different; you know it's time to reassess. The question changes from, “Am | making
progress?” to, “How does this progress change the plan moving forward?"

L. When the 0ld Goal Stops Being Enough

Afinancial target can be motivating. It gives you something concrete to work toward and can help organize years of decisions
around earning, saving and investing. But a number is not a plan.

Reaching a certain level of wealth does not automatically answer how much you can spend, how much risk you should take, how
much liquidity you need or whether you can afford to make a change in your career or lifestyle. It also does not answer how your
wealth should support your family, future retirement, charitable giving, estate planning or long-term flexibility.

This is where many successful professionals find themselves - the discipline that helped them accumulate wealth is still valuable,
but it does not fully answer the next set of questions. A law firm partner whose compensation has increased materially may now
have more excess cash, greater tax exposure and more decisions to make about how to use each dollar. An executive receiving
equity or deferred compensation may need to think differently about liquidity and concentration risk. Someone who has been saving
diligently for years may reach the number they had in mind and find it's not enough or that the next step is less obvious than
expected.

Reaching the milestone is an important inflection point, but what determines your financial future is properly answering the question
of what comes next.

Il. Why More Can Still Feel Uncertain

There is an assumption that more wealth should automatically create more confidence. In some ways, it can. Greater savings,
stronger cash flow and a larger portfolio can create flexibility that was not available earlier.
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But more wealth can also make decisions feel more consequential. The numbers are larger, the tax implications are likely greater
and the investment decisions may carry more weight. A decision that once felt small may now affect several parts of the financial
picture at once because, as wealth grows, decisions tend to become more connected:

¢ Investment allocation may affect taxes.

e Compensation structure may affect cash flow.

e Aconcentrated position may create risk that is not obvious from the total portfolio value alone.

e Estate planning and insurance needs may become more relevant as assets, family obligations, income and lifestyle become
more established.

There is also an emotional adjustment that often lags the financial one because this is uncharted territory. Someone who spent years
focused on accumulation may struggle to spend confidently, even when the numbers support it. Someone else may increase
spending because income has grown, without testing how that affects longer-term goals.

Neither response is unusual. Financial progress changes the facts, but it does not create clarity on its own. The earlier framework
may have been appropriate when the primary objective was accumulation. But once the financial picture changes, the planning
framework typically needs to change with it.

M. Defining What the Progress Is For

At a certain point, the most important planning question changes from how to keep building wealth to what that wealth is meant to
support.

For one person, the goal may be preserving optionality. For another, it may be reducing professional pressure, retiring earlier, helping
children or family members, purchasing a second home, giving more intentionally or taking a different kind of career risk. For many,
the goal is not one single outcome. It is the ability to make choices with more confidence over time.

This is why two people with the same level of wealth may need very different plans. Age, spending, family obligations, health, career
expectations, tax exposure, risk tolerance and long-term priorities all matter.

We've seen that without that clarity, decisions tend to be made one at a time. And while each decision may seem reasonable on its
own, the full picture lacks direction: portfolio decisions made without reference to taxes, liquidity decisions made without regard to
spending or retirement timing, etc.

The purpose of effective planning is to bring those pieces together so your financial framework supports your life goals, not just a
larger balance sheet.
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Iv. Bringing Structure to the Next Stage

Reaching a new level of financial progress is a meaningful achievement, but it is not the end of planning. In many cases, it is the
point where planning becomes more imperative because the stakes are higher and needs to be personalized to what matters most
to you.

For some clients, the plan may show that they have more flexibility than they realized. For others, it may show that certain choices
require more structure or discipline. In both cases, the benefit is clarity.

With more wealth comes more choice and impact. Azura frequently works with clients at this turning point to help identify how these
decisions connect. Whether the change comes rather suddenly or from reaching a long-held financial milestone, the objective is the
same: to understand what your financial progress is building toward and to make clear decisions with that broader picture in mind.
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